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“ We charged everything to our ‘room’ on  
the cruise and went way over budget.”
Out of control spending, due in part to the use of cash 

proxies like credit cards and bar tabs, helped cause many 

to dig deeper into debt than they realized.

“I didn’t pay any taxes—I got a refund.”
40% of people polled think incorrectly that they paid no taxes 

because they received a refund.2 Many need the help of an adviser 

to understand the true impact of taxes on their retirement plans.

“I thought my home was my golden egg.”
Home equity loans and plunging home values played a role in 2009’s record foreclosures.1

“I don’t understand how 401(k)s work.”
Less than 50% of workers participate in 401(k)s without 

automatic enrollment.3 Many get overwhelmed by complex 

financial matters and simply do nothing.

1 Doolittle, Hilland, Online Forex Trading, “6600 Foreclosures Per Day,” October 8, 2009.
2 Zoomerang, 210-person survey, March 2, 2010.
3 Workforce Management, “More Employees Borrowing Against 401(k) Plans,” March 20, 2008.
Quotes taken from Retirementology focus groups in September 2009.
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ReThInkIng The AmeRICAn DReAm

Investor psychology meets retirement planning in 
the midst of an economic meltdown.

In A neW eConomy

It’s time to re-evaluate the way you make decisions in regard 

to spending, saving, borrowing and investing. The economic 

Meltdown of 2008 has created an urgent need to rethink 

everything you thought you knew about money, retirement and 

even yourself—welcome to Retirementology®.

Retirementology examines concepts from the field of behavioral 

finance. It focuses on helping you understand how your 

attitudes, emotions and subconscious feelings can sometimes 

cloud your financial decisions. And the impact of emotional 

financial decisions could be even more damaging in this new 

economic climate.

Retirementology also challenges the popular notion of a 

retirement zone, which suggests that the most critical times 

for planning are the five years before and the five years after 

retirement. Instead, Retirementology contends that your whole 

working life is your retirement zone and that every spending 

decision made from the time you earn your first paycheck can 

impact the lifestyle you will lead in retirement. 

If you are one of the many people who have been impacted by 

the meltdown, then time is of the essence if you’re going 

to put together a plan you can feel good about. The 

good news is that the advisers, products, programs, 

education, tools and techniques are in place to help 

you get on track to the retirement you envision. 

The question is: “What will you do next?”   
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The recent economic downturn had its fair share of players, but people’s 

irrational financial decision-making behaviors also helped put many 

Americans in the tough spot they’re in today. Right-brained financial 

decision-making may be part of the problem. Psychologists believe the 

human mind has two systems for decision-making: reasoning and intuition—

one located on the left side of the brain and the other, the right.

Note: This quiz is for entertainment purposes only and does not determine suitability.

 Left Brain - Reasoning Right Brain  - Intuition                    

 Controlled Emotional

 Objective Automatic

 Reflective Subjective

Everyone uses both sides of their brain, but most people lean more to  

one side than the other. When it comes to making financial decisions,  

the intuitive side, however, can get you into trouble.

Below are several common behaviors that may affect your financial 

decision-making. Check the boxes next to the ones that pertain to you.

Procrastination  
Have you waited to get started on your retirement plans?

Procrastination is a psychological behavior that keeps people from engaging in 
an activity that could result in a long-term benefit, like signing up for their 401(k) 
accounts when they become eligible.

Layering
Do you separate yourself from your money?

Using checks, credit cards or billing charges to a room number at the hotel while 

lounging about the pool are all ways that consumers can create psychological layers 

of distance between themselves and their money—often resulting in increased 

spending and debt.

Who PuT The “oLogy”

There’s a good chance that you did—along with 
millions of other people. 

In ReTIRemenToLogy?



3

mental Accounting 
Do you put money into “mental folders”?

Imagine an inbox inside your head where you store mental folders, assign them 

values, and make financial decisions based on them. For example, emergency 

money, bill money, fun money, etc. Mental accounting can influence spending 

decisions in unexpected ways and keep you from maximizing your money.

myopic Loss Aversion
Does fear keep you from maximizing your financial potential? 
Quite simply, people hate losing more than they love winning. Wanting to avoid 
loss is understandable, especially when it comes to something as important as your 
retirement plan. However, avoiding loss shouldn’t be the primary objective of an 
investment strategy.

herding
Do you follow the investing crowd? 
The concept of herding is all about chasing trends. And many investors purchase 

a stock simply because everyone else is. The critical question should be, “Is today’s 

hot trend a worthy gamble for my nest egg?”

house money effect
Do you spend windfall money carelessly? 
When gamblers experience big wins, they are willing to take more risks and often 

refer to this as “house money.” The fact is, people tend to spend more liberally 

with money they didn’t have to earn by the sweat of their brow. 

Familiarity Bias
Are you stuck in an investment comfort zone? 

Many people choose stocks based on the emotional feeling of familiarity, like 

choosing the stock of their favorite brand of soft drink rather than on performance 

potential. This can lead to missed opportunities.

number numbness
Do complex decisions leave you financially paralyzed?  
Number numbness is the tendency for a person to be simply overwhelmed by  

numbers. This can lead to complacency and a decision to do nothing rather  

than taking the time to understand the problem and its potential outcomes.

Total number of boxes checked.  
If you checked more than four of these boxes, you may be an emotional 

(and sometimes irrational) financial decision-maker. It’s important to 

understand the role your emotions play in your financial plan. An adviser 

can help you choose strategies and products that take the emotion out of 

investing and work to grow your money for the long term.
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geTTIng youR heAD

When you’re ready to set out on the road to retirement, the 

complexity of putting together a plan may seem overwhelming—

but don’t let the numbers numb you. Your adviser can help you 

navigate your journey with greater ease. Thinking through the 

questions below is a great place to start.

When do you want to retire?
Whether you plan to retire soon or later in life, an adviser can help you 

understand the challenges you’ll face and help you create an appropriate plan.

how will you address market volatility?
When markets head south, emotional investors pull their money out, or wait 

too long to start investing, and miss out on gains when the market rebounds. 

Another risk investors face is retiring when the market is down. If you start 

withdrawing retirement income in a down market, you run the risk of outliving 

your income. A financial plan that addresses your tolerance for risk can help 

you stay invested through all the market’s cycles. It can also provide income that 

doesn’t affect your portfolio’s ability to take advantage of market upswings.

how long might you live?
Living longer may sound wonderful, 

but it also means you need a plan to 

make sure your retirement income 

lasts as long as you. 

Thirty years ago, retirement didn’t last 
long for most Americans. While the 
average life expectancy was only 73.7 
years,1 many Americans were more 
concerned about reaching retirement 
than the number of years they would 
live in retirement. 

Answering these questions will help you get real 
about setting goals and building your plan.

ARounD ReTIRemenT

75

70

65

60

Retiring earlier—Living Longer

1950 1960 1870 1980 1990 2000 2010

75.42 (2010)

63.63 (2008)

1    U.S. National Center for Health Statistics, National Vital Statistics Reports, “Deaths: Final Data for 2006,” Vol. 57, 
No. 14, April 17, 2009.

2    Felicitie Bell and Michael Miller, Social Security Administration, Life Tables for the United States Social Security Area 
1900-2100, Actuarial Study No. 120, as of May 6, 2010.

3    Social Security Administration, Annual Statistical Supplement to the Social Security Bulletin 2009, Table 6.B5, 
released February 2010.
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ThIs Is noT youR

FATheR’s ReTIRemenT
how will you prepare for inflation?
Another important factor to consider as you build your 

retirement plan is the impact inflation will have on your 

investments. If your nest egg doesn’t grow faster than the cost of 

living, your dollar won’t buy you as much as it used to, and you 

may have to reduce your spending to make up the difference.

Let’s take a look at a simple example. Back in 1960, a dozen 

eggs cost 57¢. Today, 57¢ won’t even buy you half a dozen 

eggs! That’s how inflation can affect your purchasing power.

What will your expenses be?
To help you live the lifestyle you want in retirement, you 

also need to plan for two types of expenses—essential and 

discretionary. Some costs you can’t control but others you 

can—entertainment and travel, for example. If your investments 

fall in value, then you may have to consider cutting expenses or 

even working longer than you planned. 

Do you want to leave a legacy?
If you want to help those who matter most—your family, friends 

or even a charity—an adviser can help you build a financial plan 

that seeks to allow you to leave a legacy.

how will you pay for your retirement?
Unlike your parents, Social Security, pensions and personal 

savings will probably not be enough to fund your retirement. 

But with a structured financial plan, you and your adviser can 

explore a variety of flexible income sources to help pay for all 

your expenses—essential and discretionary.

4  Mark Jewell, Yahoo! Finance, “Retired couples may need $250k for health care,”  
March 24, 2010.

5  Social Security Administration, “Highlights of Financial Position,” Fiscal Year 2009 
Performance and Accountability Report, 2009.

6  Pension Benefit Guaranty Corporation press release, “PBGC Releases Annual Management 
Report for Fiscal Year 2009,” November 13, 2009.

Future generations of retirees 

may have more to think about. 

What your parents were able to 

count on in retirement might 

not be there for you.

healthcare nightmare
Your fiscal health can be 

dramatically affected by your 

physical health. A couple aged 65 

who has Medicare may still need 

more than $250,000 for 

healthcare premiums and 

out-of-pocket expenses if they live 

to an average life expectancy.4

social Insecurity
The Social Security Administration 

projects that the program will pay 

out more than it takes in by 2016, 

and by 2037, benefits may run 

out altogether.5

The Pension Plunge
One challenge facing retirees 

is the decline of traditional 

pension plans. More and more 

of the pensions that do exist are 

at risk. The Pension Guaranty 

Corporation, the government 

fund that insures pensions, ran a 

deficit of $22 billion in 2009.6 

 1960 2009 
 1 dozen 4 eggs!

Price increase:  191.23%

Average annual price increase:  3.02%

Source: U.S. Department of Labor, Bureau of Labor Statistics, 
Consumer Price Index, May 2010. 

What used to be a dozen eggs…
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Now’s your chance to look your future in the 

eye and add up the amount you’ll need to live 

the retirement you envision. Fill in the blanks 

to add up your expenses on these two pages. 

The numbers may surprise you, but remember, an adviser 

can help you sort through the complexity and identify strategies 

designed to help increase your financial potential for retirement.

Financial calculators and financial information provided are for 

general information and educational purposes only. Accuracy of 

the calculators and their applicability to your circumstances are 

not guaranteed. You and your adviser are responsible for the 

consequences of any decisions or actions taken as a result of the 

information provided by these calculators. Calculators are for 

entertainment purposes only and do not determine suitability. 

PLuggIng
In youR numBeRs

how much will you need to retire?

What Will i Need?  essential
Housing $  _________ /yr. 
(mortgage/rent, utilities, maintenance)

Food $  _________ /yr.

Transportation $  _________ /yr. 
(vehicle payments, fuel, maintenance)

Healthcare $  _________ /yr. 
(Medicare/Medigap, co-pays, uncovered  
medical services, drugs/medical supplies)

Insurance $  _________ /yr. 
(auto, home, life, health, long-term care, other)

Personal Care $  _________ /yr. 
(clothing, products/services)

Income Taxes $  _________ /yr.

Other $  _________ /yr.

tOtal esseNtial expeNses $                   /yr.
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My RetiReMeNt expeNses  

What WOuld i like tO have?  discretionary

Total Essential Expenses $  _________ /yr.

Total Discretionary Expenses $  _________ /yr.

Total Extra Expenses $  _________ /yr.

tOtal expeNses $                   /yr.

Entertainment $  _________ /yr.

Hobbies $  _________ /yr.

Dining Out $  _________ /yr.

Travel $  _________ /yr.

Home Improvement $  _________ /yr.

Other $  _________ /yr.

tOtal discRetiONaRy expeNses $                   /yr.

What WOuld Be Nice tO have? extra
Legacy $  _________ /yr.

Education $  _________ /yr.

Second Home $  _________ /yr.

Toys $  _________ /yr.

Gifts/Charity $  _________ /yr.

Other $  _________ /yr.

tOtal extRa expeNses $                   /yr.

(A)

+
+

=

Enter this amount on 
pg. 14 where indicated.

Transfer totals from each box to lines below.
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Don’t just earn your money, own it. 
understand investment basics.

This chart is hypothetical and for illustrative purposes only. The hypothetical rates of 
return shown in this chart are not guaranteed and should not be viewed as indicative 
of the past or future performance of any particular investment. This chart is based on 
a hypothetical situation assuming investments of $10,000 per year for 10 years and 
$10,000 per year for 25 years, both at an 8% annual rate of return.

mAkIng youR money
WoRk hARDeR FoR you

Disciplined Investing
Second-guessing your investment choices is an easy temptation, especially 

if you’re prone to irrational financial decision-making. One key to successful 

investment planning starts with building a structured and disciplined strategy 

with your adviser that’s designed for the long term—a strategy that doesn’t 

fluctuate with market swings or your emotions.

The Power of starting early 
It’s never too late to start planning for 

retirement, but take a look at how 

starting sooner offers the potential to 

significantly increase the amount of 

money you’ll have for retirement.

Consider Paige and Ed. Even though 

Paige invested less money than Ed, she 

began investing much earlier in her life. 

As a result, her total investment was able 

to grow for longer and provide her with 

more money by age 65—even though 

she invested for only 10 years, 15 fewer 

years than Ed. 

The Power of Compounding
If your investment appreciates and you 

reinvest the earnings, the next year you 

can earn interest on your principal as well 

as interest from the year before. The year 

after that, you can then earn interest 

on your principal and interest from the 

past two years—as long as you keep 

reinvesting the earnings. 

Paige ed

Age 31-40 $10,000/year $0/year

Age 41-65 $0/year $10,000/year

Total Investment $100,000 $250,000

Value at age 65 $1,071,477 $789,544

(hypothetical example)

Paige:  
Invested for 10 years   

ed:  
Invested for 15 years
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Asset Allocation
By spreading out your assets across a 

diverse range of asset classes, including fixed 

instruments, equities and cash, you can build a 

portfolio that suits your specific goals and is designed 

to help balance risk and reward.

Dollar Cost Averaging
One strategy to maintain discipline and overcome emotional decision-making is 

dollar cost averaging. This practice of automatically investing a fixed amount of 

money at regular intervals can help you:

•  Reduce the stress of trying to time the market. Instead of investing a lump sum 

at once, investing over time enables you to worry less about when you invest. 

•  Avoid fear-based snap decisions and stick to your investment plan, especially 

when investing does not seem like a good idea.

•  Average out the cost of shares because you are buying shares at different 

prices over time. 

 Total shares: 10 Total shares: 17

 Avg. price/share: $500 Avg. price/share: $295

Total value on May 1:  Total value on May 1:  
 $5,000 $8,500

 January 1 January 1 February 1 March 1 April 1 May 1

 $500/share $500/share $250/share $200/share $250/share $500/share 

 InVesToR A InVesToR B
Invests $5,000 at once Over 5 months, invests $1,000 at the beginning of each month

This hypothetical example is for illustrative purposes only and is not intended to represent the performance of 
any particular investment product or real investor. Past performance cannot guarantee future results.

Dollar cost averaging does not guarantee a profit or protect against loss in a declining market. It involves 
continuous investing regardless of fluctuating price levels. Investors should consider their ability to continue 
investing through periods of fluctuating market conditions.

Averaging out the Costs of shares
(hypothetical example)
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Tax Deferral
When you choose tax-deferred investments, you don’t have 

to pay taxes on earnings until you start taking withdrawals. 

This keeps more of your money invested, which can make a 

difference in how much money you will have for retirement.

Consider this hypothetical example, which compares the 

taxable growth vs. tax-deferred growth of $100,000 over a 

30-year period, assuming an 8% annual rate of return and 

a 28% federal tax rate. Even if the investor were to take a 

lump-sum withdrawal at the end of 30 years, the investment 

still earns more with tax deferral.

moRe InVesTmenT BAsICs

Without  
Tax Deferral

With Tax Deferral 
After Lump-Sum 

Withdrawal

With Tax Deferral 
Before Withdrawal

$536,591

$100,000

$752,511

$1,006,266

Tax Deferred vs. Taxable

Initial 
Investment

This chart is hypothetical and for illustrative purposes only. The hypothetical rates of return shown in this 
chart are not guaranteed and should not be viewed as indicative of the past or future performance of any 
particular investment. This chart is based on a hypothetical situation assuming taxable and tax-deferred 
growth of $100,000, an 8% annual rate of return and a 28% tax rate over a 30-year period. 
 
Changes in tax rates and tax treatment of investment earnings may impact the hypothetical example above. 
Lower maximum tax rates on capital gains and dividends would increase the results shown. Investors should 
consider their individual investment time horizon and income tax brackets, both current and anticipated, 
when making an investment decision. 
 
Tax deferral offers no additional value if used to fund a qualified plan, such as a 401(k) or IRA, and may not 
be available if owned by a “non-natural person” such as a corporation or certain types of trusts.
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Product mix
With so many different retirement planning products and types of 

investments, it can sometimes be confusing to know which ones will 

work best to help you reach your goals. 

An adviser can help you determine your level of comfort with risk and 

create a balance between conservative investments and those that 

offer greater growth potential.

Conservative investments historically have lower returns, and while 

they may not help you generate enough income for retirement, they 

offer less risk.

 • Certificates of Deposit •  Savings Accounts

Traditional growth investments can provide higher growth 

potential but are more risky.

 •  Stocks  •  Equity Mutual Funds

What does your product mix look like? Draw it below.

Periodic Plan Review
As your life changes, your goals and attitudes about retirement are also 

bound to change, so it’s important that you periodically review your 

strategy and risk profile and communicate changes to your adviser.

Conservative Investments? growth Potential? Your Product Mix

OR OR
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hoW WILL you FunD

Take a financial inventory and know 
where you stand.

youR ReTIRemenT?

Enter your sources of guaranteed income on the 

first worksheet and your sources of non-guaranteed 

income on the second. It’s important to have an 

idea right now about what money you think 

you’ll have available in retirement, so that you 

can create a plan for reaching your goal.

Financial calculators and financial information 

provided are for general information and 

educational purposes only. Accuracy of the 

calculators and their applicability to your circumstances 

are not guaranteed. You and your adviser are responsible 

for the consequences of any decisions or actions taken as 

a result of the information provided by these calculators. 

Calculators are for entertainment purposes only and do 

not determine suitability.

What caN i cOuNt ON?  Guaranteed income 
Pension Plans $  _________ /yr.

Social Security $  _________ /yr. 

Annuities $  _________ /yr.

Life Insurance $  _________ /yr.

Other $  _________ /yr.

tOtal GuaRaNteed iNcOMe $                   /yr.
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What caN i plaN FOR?  Non-guaranteed income
Employer-sponsored Retirement Plans $  _________ /yr. 
(401(k), 403(b), SEP, etc.)

IRAs $  _________ /yr. 
(Traditional, Roth, rollover)

Bank Accounts $  _________ /yr. 
(savings, checking, CDs)

Mutual Funds $  _________ /yr.

Individual Securities $  _________ /yr.

Part-time Work $  _________ /yr.

Rental Income $  _________ /yr.

Other $  _________ /yr.

tOtal NON-GuaRaNteed iNcOMe $                   /yr.

My RetiReMeNt iNcOMe  
Total Guaranteed Income $  _________ /yr.

Total Non-guaranteed Income $  _________ /yr.

Other $  _________ /yr.

tOtal RetiReMeNt iNcOMe $                   /yr. (B)

+

+

=

Enter this amount on 
pg. 14 where indicated.

Transfer totals from each box to lines below.
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Now it’s time to find the gap between the expenses you think 

you’ll have in retirement and your sources of income. Fill in the 

information below—subtracting your total income from your 

total expenses—to find your gap.  

Financial calculators and financial information provided are for 

general information and educational purposes only. Accuracy of 

the calculators and their applicability to your circumstances are 

not guaranteed. You and your adviser are responsible for the 

consequences of any decisions or actions taken as a result of the 

information provided by these calculators. Calculators are for 

entertainment purposes only and do not determine suitability.

Even if you don’t have a gap, it’s still important to consult with your 

adviser to make sure that you’ve taken everything into consideration and 

have the appropriate plan in place.

WhAT’s youR gAP?
Bridging the gap between the money you’ll 

have and the money you’ll need is the  
goal of retirement planning.

What’s My Gap?  
Total Expenses $  _________ /yr.

Total Income $  _________ /yr.

iNcOMe Gap $                   /yr.

(A - pg.7)

(B - pg.12)
-

=
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Retirees no longer have to choose between just 

conservative investments and ones designed for growth. 

Now, your adviser can use a variety of financial products to 

build a portfolio that’s tailored to your specific needs—one 

that combines the potential for growth and guarantees. Some 

innovative products can even help make sure that you never run 

out of money, no matter what happens in the market or how long you live.

AnnuITIes CAn:
offer unique Advantages. 
Annuities are long-term investment products that allow you to invest for the future. They offer a 

variety of unique insurance-related benefits and withdrawal options to help address your individual 

financial needs and goals. Annuities have become a popular choice for long-term investors because 

of the distinct combination of benefits they offer including tax deferral1, multiple investment 

options, guarantees2 and even death benefits.3 Because annuities involve an investment in securities, 

however, they can be risky and have the potential to lose value.

Provide growth Potential.
Annuities have the potential to grow your money over time, if your investments perform well. And for 

an additional fee, you can also purchase optional benefits3 that can guarantee annual withdrawals—

and the potential to grow the money available for you to withdraw—during your retirement, as long 

as you abide by the rules of the contract and the issuing company stays in business.

generate Income for Life.
If you’re worried about outliving your retirement income, annuities offer guarantees that can provide 

income for as long as you live—some regardless of what happens in the market.

help you Leave a Legacy. 
Annuities may also provide a guaranteed death benefit to help you build a legacy and provide 

for the people who matter most after you’re gone.

ConsIDeR The VALue
oF A guARAnTee

Ask your adviser how you can help make 
your money last as long as you do.

1  Tax deferral offers no additional value if an annuity is used to fund a qualified plan, such as a 401(k) or IRA and may not be available if the 
annuity is owned by a “non-natural person” such as a corporation or certain types of trusts.

2  Guarantees are backed by the claims-paying ability of Jackson National Life Insurance Company® or Jackson National Life Insurance Company  
of New York® and do not apply to the principal amount or investment performance of the separate account or its underlying investments. 

3 Guaranteed death and optional benefits are available for an extra charge in addition to the recurring fees of the annuity.

Annuities involve investment risks and may lose value. An annuity is a long-term, tax-deferred investment designed for retirement. Earnings are 
taxable as ordinary income when distributed and, if withdrawn before age 59½, may be subject to a 10% federal tax penalty.
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ReTIRemenToLogy RemInDeRs

For more information, contact your adviser  
or visit retirementology.org.

•   Try to have realistic expectations. Unrealistic expectations 

make a happy retirement challenging.

•   Start early, if possible. Remember, retirement isn’t a zone; 

it’s a continuum—you need to start thinking about it much 

sooner than five years out. 

•   It’s important to understand what portion of your plan is 

from guaranteed sources of income.

•   When it comes to investing, following the crowd isn’t usually 

the best strategy and can lead to buying high and selling low.

•   Taxation is emerging as one of the bigger financial 

challenges—tax-deferred investment products may help 

offset the burden.

•   Medicare should not be counted on to cover all your 

healthcare needs in retirement.

•   Keep your emotions in check when it comes to your finances. 

Make reasonable decisions—not emotional ones.

•   Don’t let the numbers scare you. Consult an adviser to help 

you custom design a portfolio suited to your needs.

•   Know your gap. When it comes to your finances, 

ignorance is not bliss. Once you know how much 

you’ll need for retirement, you can create a plan 

to get there.
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Pocket with area for  
business card (separate file)
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Before investing, you should carefully consider the investment objectives, risks, 
charges and expenses of the product.  Please work with your representative to 
ensure that the products are appropriate for your risk tolerance and needs. 
Annuities are long-term, tax-deferred vehicles designed for retirement. Earnings are taxable as ordinary income when distributed 
and, if withdrawn before age 59½, may be subject to a 10% federal tax penalty. Variable annuities involve investment risks and 
may lose value.

Optional living benefits are available for an extra charge in addition to the ongoing fees and expenses of the annuity.

Jackson is the marketing name for Jackson National Life Insurance Company (Home Office: Lansing, Michigan) and Jackson 
National Life Insurance Company of New York (Home Office: Purchase, New York).

Jackson National Life Distributors LLC.

www.jackson.comCMC5244 05/10


